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trangest Audition Kwver-Held 





You Too 
Can Turn Off The Noise! 


@ AT our invitation, many prominent execu- 





tives and office managers attended this audition 
. . we wanted them to hear and see for them- 
selves the most convincing demonstration of 
the effect of typewriter noise. 
For the test we used a room with the usual 
acoustic propertics...In front of our guests 
was a battery of 12 typewriters and 12 skilled 
operators .. . within easy voice distance of our 
audience a man commenced to speak .. . his 
voice carried distinctly to every corner of the 
room, At a given signal, the 12 operators be- 
gan to typewrite... the audience began to fidget 
... became restless...the speaker’s lips were still 
moving, but not one in that audience could 
distinguish a word he said. 
Suddenly someone cried, Turn off the noise!” 
The right hand of each operator d« scended 
to the right-hand side of -each machine and 


touched a button. 
They Couldn't Believe Their Eyes 


The operators’ hands continued to fly over the 
typewriter keys ... those 12 machines, as if by 
magic, had become “ Noiseless.” 


But Their Ears Told Them The Truth 


The voice of the speaker was again distinct... 
every syllable he uttered was heard in every 
corner of the room. Remington Engineers had 


scored another triumph over noise! 


x 


“~—<« rs 
oes - 


Ot'¢/«/s 


te 
- 







Fie) .. 






g — ae 
> 
=? tv > gem ~ 
?' «+ ; ” 
Ps 2 »/ 
= ie ak 
— Sa 


__ 


ae 


*€less 8 


Remington Noiseless 


COSTS NO MORE THAN ORDINARY 
OFFICE TYPEWRITERS 


@ A NEW noiseless principle has 


been built into this new Remington 


typewriter... the result of years of 


experiment and development by our 
engineers. It has been time tested 
under all conditions... operators 
are delighted with its new and easy 


“touch,” fast return of carriage and 


the remarkably short silent flight of 


its type bars. Remington-Rand pre- 
sents to the business world another 
million-dollar typewriter. 

New light weight...new compact size 


.new moderne beauty that does 


honor to its Noiseless performance, 
yet a costs no more than ordinary 
typewriters! 

Ask For An Audition In Your Office 
Make the NEW Remington Noiseless 
prove itself to you...simply telephone 
or dictate a memo to our nearest 
branch office or to headquarters in 
Buffalo, and let us send you one for 
an audition. You will enjoy turning 


off the noise! 


REMINGTON RAND 


BRANCHES EVERYWHERE 














There is also a New Remington Noiseless Portable for private use at Home, on Trains, in Hotels 
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KEEP THE HOME FIRES 
URNING 
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MAGINE the nation suddenly 

deprived of every ton of coal and 
coke—every gallon of fuel oil. With 
the first blast of icy winter, stark 
misery would threaten seventy-five 
per cent of the country’s population. 

The nearby forests which fed the 
hearths of our forefathers have 
vanished. The whang of the axe in 
the woodshed is replaced by the 
hum of high-powered trucks on 
street and highway, delivering an 
unfailing supply of one of man’s 
primary needs—fuel. 

To meet this human demand, a 
giant industry has developed—a 
nationwide net of mines, wells, 
processing plants, and distribut- 
ing facilities, totalling a combined 





investment of more than eleven 
billion dollars. 

There may be a difference of 
opinion on the relative merits of 
various fuels, but when it comes to 
their transportation, producers and 
distributors alike are agreed on the 
dependability and economy of 
International Trucks. 

Moderate first cost, rugged reli- 
ability on all roads in all weathers, 
long life, low operating costs per 
mile, per ton, or per gallon—these 
are definite realities which have 
contributed to the preference for 
International Trucks in this exact- 
ing industry. And equally so in 
every other line of business. Yours 
as well. 


INTERNATIONAL HARVESTER COMPANY 


606 S. Michigan Ave. OF AMERICA 


(INCORPORATED) 





Chicago, Illinois 
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International Trucks Serve Fuel Producers 
... Fuel Distributors ...and YOU! 





No Matter How Varied Your 
Transportation Requirements 
Standardize on 
International Trucks 


The International Line is complete. It 
includes fast, light trucks for pick-up 
work; smart stream-lined speed trucks 
for deluxe delivery service; heavy-duty 
units for heavy hauling, and trucks 
especially built for dump work or 
semi-trailer service. Bodies and body 
equipment for all needs. International 
sizes range from *4-ton to 7'2-ton, 
New low prices prevail on the entire line. The 1%. 
ton, 4-speed Model A-2, for instance, a general utility 
truck for the average business, has been reduced to 


°615 


for 136-in. wheelbase chassis 
f. o. b. factory (taxes extra) 
International Company-owned branches at 188 
points and dealers everywhere assure you 
unmatched service. 
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SHINING EVIDENCE 


One of the brightest lights in business 
today is the steadily increasing use of the 
Mimeograph. There is no better index of 
business advance. For whenever speedy 
duplication of letters, bulletins, sales data, 
charts, etc., must be had at lowest cost, then 
the Mimeograph is the one tool for the job. 
And mimeographing is not limited to black and 


)) white; several colors at one operation, and no 





added cost, are now possible. Write A. B. Dick 
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mark heading in your classified phone directory. 














are 


og y| 











ATVTANAANN 


477) 
4 
Yj 





When writing to A. B. Dick Company please mention Nation’s 
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During the past year—Chevrolet out-sold all other makes of 
automobiles on the market. And in doing so, Chevrolet also 
established a new record in national fleet sales! The first 
nine months of this year have been the greatest nine months 
in point of fleet business ever tabulated by the Chevrolet Motor 
Company. Even the excellent record made during the same 
period of 1931 was surpassed. Today, more than ever in the past, 
America’s largest, most successful firms are choosing the leader 
of the low-price field. They prefer the dependability and dura- 
bility which they know, and everybody knows, Chevrolet 
cars and trucks are sure to give. They insist on the bed-rock 
economy which, their cost-sheets prove, is a Chevrolet specialty. 
They want Chevrolet’s modern styling—Chevrolet driver- 
comfort—Chevrolet speed and power. And, like all America, 
they subscribe to the popular idea: “SIX cylinders. No more. 
No less”—for built-in smoothness—and lowest operating cost. 





CHEVROLET MOTOR COMPANY, DETROIT, MICH. Division of General Motors 


CHEVROLET 





‘\ 


When visiting a Cuevrotet dealer please niention Nation’s Business 
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A MACHINE YET UNBUILT 


may open this door for you! 


Every manufacturer, yourself included, is constantly seeking 4 
magic formula that will open the door to new markets and 
new profits. 


























Battering futilely at the door with standard methods of selling, 
standard methods of production, is not the answer. Improving 
over old methods, devising new, is the only way to meet and 
compete with changing times and conditions, 


lt has been our privilege to help open that door to new 
markets and new profits for a number of manufacturers in varied 
industries, We have helped them cut costs, speed production, 
and improve products by developing new production meth- 
ods, by vuilding new production machines specially designed 
to their needs. The result is that these companies, as a reward 
for their foresight and initiative, have widened their markets, 
increased their profits and enjoy a definite and lasting advan- 
tage over competition, 

All the proof you need to convince you of our ability to help 
you will gladly be sent on request. Write today to Special 
Production Machines, 67 Newport Avenue, Quincy, Mass. 
(Norfolk Downs Station). 


Npecia / 


PRODUCTION MACHINES 


Af Division of PNEUMATIC SCALE CORPORATION, LIMITED 


For over forty years, Pneumatic Scale Corp., Ltd., has manufactured automatic 
labor-saving machinery for many of the world’s largest producers of merchandise. 
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Mr.Chicago 
Gets his Plant 
Equipment, 
Quickly! 





Mrs. CNew York gets 
her grapes, fresh! a0 


Huge, heavy industrial equipment and 
perishable table delicacies—both travel 
via Erie, swiftly and safely. For Erie has 
the equipment and the facilities to trans- 


port and handle all classes of freight. 


Put your shipments in Erie’s hands 
when you want on-time deliveries in 
good order. There’s an Erie represen- 
tative near you. Consult him—he’s a 


m-i-g-h-t-y good man to know. 





When writing an Erte representative please mention Nation's Business 











HIS accident could have been pre- 

vented. It’s too late now to think of 
the few simple precautions that would 
have made it impossible. 

Though the workman receives com- 
pensation through the insurance car- 
ried by his employer, in a broad sense 
there is no adequate compensation for 
serious injury. 

On humanitarian grounds alone ac- 
cident prevention pays rich dividends. 
It happens that when policyholders of 
a muta! casualty insurance company 
interest themselves in prevention of 
accidents, a very practical result fol- 
lows in the form of actual cash divi- 
dends returned to the policyholders, 
reducing the net cost of their insurance. 


This aspect of the mutual plan of in- 
surance operates whether the risk be 
workmen’s compensation, automobile 
insurance, burglary and theft or any of 
the other casualty forms. 
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TOO LATE! 


Mutual companies strive constantly 
to assist their policyholders in acci- 
dent prevention. It has been a cardinal 
principle of mutual insurance since its 
founding in 1752, to reduce the cost of 
the insurance to the policyholder by 
reducing the losses. It is a matter of 
record that millions of mutual policy- 
holders, corporations and individuals, 
have saved a substantial part of their 
premiums year after year. 

Every employer, every car or home 
owner should know the principles of 
the mutual plan. An interesting and 
valuable booklet will be sent free on 
request. Address the National Associa- 





FORMS OF CASUALTY RISKS 
COVERED BY MUTUAL POLICIES 
Accident + Automobile (all forms) 

Burglary and Theft - Fidelity 
Liability (all forms) - Plate Glass 


Property Damage - Workmen’s Compensation 


tion of Mutual Casualty Companies, 
Room 2100B, 230 North Michigan 
Avenue, Chicago, Illinois. 


MUTUAL FACTS 

Mutual insurance, founded in 1752, offers the 
policyholder all of the privileges and protec- 
tion enjoyed by a policyholder in other types 
of insurance carriers, plus the additional rights 
of a direct voice in the management of the 
company and a share in its prosperity. Mutual 
policyholders have for many years received 
dividends which reduce the net cost of their 
insurance. The National Association compa- 
nies have returned over $103,000,000 in divi- 
dends in the past ten years, including substan- 
tial dividends for 1930 and 1931. These legal 
reserve mutual companies have over $105,- 
000,000 of cash assets. 


Leading Veneer Company 
Mutually Insured 
The Birds Eye Veneer Company of Escanaba, 


Michigan, has been insured on both its com- 
pensation and automobile risks, in a mutual 
company for many years. Thousands of plants 
in the lumber and associated industries are 


mutually protected. 


MUTUAL CASUALTY INSURANCE 


An American @m 





Institution 


These Old Line, Legal Reserve, Mutual Companies are Members of National Association oF Mutua Casuacty Companies and AMERICAN Mutual ALLIANCE 


(American) Lumbermens Mutual Casualty Co., of Illinois, 


New York City 
American Mutua) Liability Insurance Co., Boston, Mass. 
builders Mutual Casualty Co., Madison, Wis. 
Central Mutual Casualty Co., Kansas City, Mo, 


Employers Mutual Casualty Co., Des Moines, Ia. 


Employers Mutual Liability Insurance Co., Wausau, Wis. 


i} ; ; 


When writing to NATIONAI 


ASSOCIATI 


Exchange Mutual Indemnity Insurance Co., 
Buffalo, N. Y. 
Hardware Mutual Casualty Co., Stevens Point, Wis. 
Interboro Mutual Indemnity Insurance Co., 
New York City 
Jamestown Mutual Insurance Co., Jamestown, N. Y. 


Liberty Mutual Insurance Co., Boston, Mass. 


nN OF Mutua CasvuaLty Companies please 


Lumbermens Mutual Casualty Co., Chicago, IIl. 
Merchants Mutual Casualty Co., Buffalo, N. Y. 
Michigan Mutual Liability Co., Detroit, Mich. 

Mutual Casualty Insurance Co., New York City 

Texas Employers Insurance Association, Dallas, Texas 
U. S. Mutual Liability Insurance Co., Quincy, Mass. 


Utica Mutual Insurance Co., Utica, New York 


mention Nation’s Busine 
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Bargain Hours 





THESE are times of extraordinary values—but seldom 
do you enjoy any values greater than those offered you 
every day in the year by Long Distance. 

Rates for Long Distance calls are low. They have 
been reduced four times in recent years. During the 
evening and night hours, the rates for station-to-sta- 
tion calls—those on which you will talk with anyone 
who answers—are exceptionally low. Between 7:00 
P.M. and 8:30 P.M. (evening period) the daytime sta- 
tion-to-station rates over 35 cents are reduced by 10 
to 20%. Between 8:30 P.M. and 4:30 A.M. (night 
period ) these rates are again reduced, becoming about 
40% less than for daytime calls. 

The bargain hours appeal particularly to those 


whose use of Long Distance is largely personal 





on station-to-station calls 


7:00 P.M. TO 8:30 P.M. THESE 


CALLS COST ABOUT 15% LESS 


8:30 P.M. TO 4:30 A.M. THESE 


CALLS COST ABOUT 40% LESS 


or social. Many women keep in close touch with out- 
of-town friends and relatives. Men, away on trips, 
telephone home each night. Mothers talk frequently 
with children away at school. 

In addition to their regular use of Long Distance 
during the daytime, many business men take advantage 
of the bargain hours to transact important matters by 
telephone during the evening. Sales managers have 
their field men call in at convenient, specified times. 
Executives hold regular conversations with associates 
in other cities. Production chiefs get verbal reports 
from superintendents of distant factories. 

You can talk across the state or across the country as 
clearly as you can across the street. Telephoning 


between Cities is quick... easy... imexpensive, 





Copr., 1932, 
The American 
Tobacco Co 


No raw tobaccos in Luckies 


—that’s why they’re so mild 


E buy the finest, the very 

finest tobaccos in all 
the world—but that does not 
explain why folks every- 
where regard Lucky Strike 
as the mildest cigarette. The 
fact is, we never overlook 
the truth that ‘Nature in the 
Raw is Seldom Mild”’—so 


these fine tobaccos, after 


proper aging and mellowing, 
are then given the benefit of 
that Lucky Strike purifying 
process, described by the 
words—“‘It’s toasted’’. That’s 
why folks in every city, town 
and hamlet say that Luckies 
are such mild cigarettes. 


“It’s toasted” 


That package of mild Luckies 
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